
Daybreak  

 Tuesday, 13 December 2022 
  

 
 

                                                                                                  

 

  

 

 
 

For important disclosures refer to end of the document    Page | 1 
 

y 

Sector 
 

Automobile Assemblers 

 
 

 
 

 
 
 

 
 

 
 
 
 
 
 
 
 
 
 
 
  Analyst 

Huzaifa Yaseen 
Huzaifa.Yaseen@igi.com.pk  
Tel: +92 21 111 234 234 Ext: 816 
 
Abdullah Farhan 
Abdullah.Farhan@igi.com.pk  
Tel: +92 21 111 234 234 Ext: 912 

 
 

Monthly Sales 

Nov-22: Autos Sales fell by 32%y/y. 

We review recently published automobile assembler’s sales data published by 

Pakistan Automobile Manufactures and Assemblers (PAMA) for the month of Nov-

22. 

Passenger car sales rose by 39%m/m 

During the month, automobile sales remain relatively flattish at 130k units, while on 

yearly basis overall sales are down by 32%y/y.  

Exhibit: Segment-wise sales for Nov-22 

 

units Nov-22 m/m y/y  5mFY23   5mFY22  y/y 

Passenger Cars 15,444  38.8% 0.6% 55,143  90,303  -38.9% 

Jeeps/SUV/Pickup 2,734  21.3% -18.7% 10,898  18,332  -40.6% 

Trucks/Buses 342  4.9% -35.7% 1,766  2,727  -35.2% 

Tractors 1,240  -34.4% -73.1% 11,509  22,273  -48.3% 

2/3-Wheelers 110,529  -3.4% -33.7% 523,354  795,943  -34.2% 

Source: PAMA, IGI Research 

Segment-wise, passenger cars sales registered a 39%m/m increase or a meagre 

increase of +0.6%y/y to 15.4k units, while jeeps/pickups/SUV segment recorded a 

21.3%m/m, increase or down by 18.7%y/y to 2.7kunits. Under commercial vehicles, 

trucks & buses recorded an increase of 4.9%m/m (declined by 35.7%y/y) to 0.342k 

units whereas the Tractors segment recorded a decline of 34.4%m/m (73.1%y/y) in 

sales to 1.24k units.  

Weak business environment weighed on automobile sales 

Monthly increase in automobile sales is promising however, scrapping the surface we 

note; a) Low base during in the preceding months (Aug-Sept) caused by production 

halts at INDU and PSMC, hampered overall sales, b) Credit demand for automobile 

purchase has come down significantly owing to higher interest rates and stringent 

auto financing policies lately, c) Elevated inflation levels (20-23% inflation forecasted 

by SBP in FY23) along with ~25-30% annualized increased in vehicles prices have 

reduced overall purchase demand. This can be seen in Nov-22 consumer survey  
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 During the month, automobile sales remain relatively flattish at 130k units, while 
on yearly basis overall sales are down by 32%y/y.  

 Passenger cars sales registered a 39%m/m increase or a meagre increase of 
+0.6%y/y to 15.4k units, while jeeps/pickups/SUV segment recorded a 21.3%m/m, 
increase or down by 18.7%y/y to 2.7kunits.  

 For Agri-tractors segment we expect possible support to sales may come via 
government’s earlier launch of Kissan Package and lately the Prime Minister 
Kamyab Jawan Youth Scheme (PMKJYS) financing initiatives providing interest-free 
microloans and agriculture loans. 
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report, whereby Purchase of Automobile in Next 6months index is on a consistent 

double digit decline. Similarly, banking survey also suggests demand for loan (all 

purposes excluding business) is also on a decline trend.  

Company-wise PSMC posted a double digit growth 

INDU sales plunged 4%m/m: Sales volume declined by 4%m/m to 3.2k units (down 

by 49%y/y). Under the passenger car segment Corolla & Yaris witnessed a 

+5.2%m/m increase to 1.9k units, whereas combine units sold under the variant 

Fortuner & Hilux recorded a 14.8%m/m decrease to 1.3k units, on a yearly basis 

sales are down by 49%y/y.  

 PSMC sales expanded 55%m/m: Volumes depicted an increase of 55%m/m to 

12.4k units (increase by 45.5%y/y). Alto (up by 74%m/m), Wagon R (down by 

6.5%m/m), Cultus (up by 0.6% m/m), Swift (up by +66.4%m/m), Bolan (up by 

80%m/m), and, Ravi under pick-up segment recorded an 83.4%m/m increase.  

 HCAR volumes improved 38.5%m/m: Sales of Civic & City for the month of Nov-22 

increased by 10.1%m/m to 1.51k units bringing total sales of HCAR to 1.98k units, 

up by 38.5%m/m. However, BRV along with HRV recorded an increase of 8.6xm/m 

leading to sales of 464 units during Nov-22. 

 

 

Exhibit: Company wise sales break up  

       

units Nov-22 m/m y/y 5mFY23 5mFY22 y/y 

Corolla & Yaris 1,933  5.2% -59.4% 10,186  23,975  -57.5% 

Fortuner & Hilux 1,309  -14.8% -15.8% 5,298  7,883  -32.8% 

INDU 3,242  -3.9% -48.7% 15,484  31,858  -51.4% 

Civic & City 1,509  10.1% -45.5% 7,925  13,215  -40.0% 

BRV & HRV 464  8.6x 94.1% 1,099  1,625  -32.4% 

HCAR 1,973  38.5% -34.5% 9,024  14,840  -39.2% 

Swift 2,246  66.4% 374x 5,712  495  11.5x 

Cultus 1,136  0.6% -31.2% 4,088  13,105  -68.8% 

Wagon R 718  -6.5% -63.9% 2,899  8,768  -66.9% 

Bolan 504  80.0% -57.6% 1,973  5,201  -62.1% 

Alto 7,255  73.5% 3x 20,719  23,193  -10.7% 

Ravi 541  83.4% -57.3% 1,651  6,438  -74.4% 

PSMC 12,400  54.9% 45.5% 37,042  57,200  -35.2% 

Elantra 101  -25.2% -58.6% 1,137  1,280  -11.2% 

Sonata 42  -45.5% -86.9% 504  1,071  -52.9% 

Tucson 212  5.5% 332.7% 1,877  1,091  72.0% 

Porter 86  17.8% -36.3% 506  673  -24.8% 

Nishat 441  -9.3% -41.0% 4,024  4,115  -2.2% 

AGTL 137  -64.6% -89.9% 4,698  8,049  -41.6% 

MTL 1,103  -26.6% -66.1% 6,811  14,224  -52.1% 

ATLH 92,327  -3.1% -28.2% 437,708  563,575  -22.3% 

PSMC (2w) 3,918  11.1% 20.4% 17,450  14,915  17.0% 
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Outlook 

For the remainder of the FY23, we opine sales of passenger cars will remain subdued 

primarily due to the aforementioned reasons, higher interest rates, low credit 

demand, elevated inflation, rising vehicle prices and reduced purchasing power. In 

addition, year-end effect will also keep overall sales growth tepid.  

Having said that, for Agri-tractors segment we expect possible support to sales may 

come via government’s earlier launch of Kissan Package and lately the Prime Minister 

Kamyab Jawan Youth Scheme (PMKJYS) financing initiatives providing interest-free 

microloans and agriculture loans.  

Exhibit: Credit for Transport Purchase 
Since Aug-07; credit for transport purchase has been  
declined from a high of 42% in Aug-21 to 7% in Oct-22 
due to slow down in business activity  

Exhibit: Consumer Survey for Purchase of 
Automobile in Next 6months 
From a high of 51% in Sep-18 more consumers have 
shown an unwillingness in purchasing an automobile in 
next six months with recent low of 26% in Jul-22 and 
currently at 29% in Nov-22  
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will not receive direct or indirect compensation in exchange for expressing specific recommendations or views in this report. The 
analyst(s) is principally responsible for the preparation of this research report and that he/she or his/her close family/relative does 
not own 1% or more of a class of common equity securities of the following company/companies covered in this report. 
 
Disclaimer: The information and opinions contained herein are prepared by IGI Finex Securities Limited and is for information 
purposes only. Whilst every effort has been made to ensure that all the information (including any recommendations or opinions 
expressed) contained in this document (the information) is not misleading or unreliable, IGI Finex Securities Limited makes no 
representation as to the accuracy or completeness of the information. Neither, IGI Finex Securities Limited nor any director, officer 
or employee of IGI Finex Securities Limited shall in any manner be liable or responsible for any loss that may be occasioned as 
consequence of a party relying on the information. This document takes no account of the investment objectives, financial situation 
and particular needs of investors, who shall seek further professional advice before making any investment decision. The subject 
Company (ies) is a client of the IGI Finex Securities Limited and IGI Finex Securities offers brokerage services to Subject Company 
(ies) on a regular basis, in line with industry practice. This document and the information may not be reproduced, distributed or 
published by any recipient for any purpose. This report is not directed or intended for distribution to, or use by any person or entity 
not a client of IGI Finex Securities Limited, else directed for distribution. 
 
Rating system: IGI Finex Securities employs three tier ratings system, depending upon expected total return (return is defined as 
capital gain exclusive of tax) of the security in stated time period, as follows: 
 
Recommendation Rating System 
Buy if target price on aforementioned security (ies) is more than 10%, from its last closing price(s) 
Hold if target price on aforementioned security (ies) is in between -10% and 10%, from its last closing price(s) 
Sell if target price on aforementioned security (ies) is less than -10%, from its last closing price(s) 
 
Risk: Investment in securities are subject to economic risk, market risk, interest rate risks, currency risks, and credit risks, political 
and geopolitical risks. The performance of company (ies) covered herein might unfavorably be affected by multiple factors including, 
business, economic, and political conditions. Hence, there is no assurance or guarantee that estimates, recommendation, opinion, 
etc. given about the security (ies)/company (ies) in the report will be achieved. 
 
Basic Definitions and Terminologies used: Target Price: A price target is the projected price level of a financial security stated by an 
investment analyst or advisor. It represents a security's price that, if achieved, results in a trader recognizing the best possible 
outcome for his investment, Last Closing: Latest closing price, Market Cap.: Market capitalization is calculated by multiplying a 
company's shares outstanding by current trading price. EPS: Earnings per Share. DPS: Dividend per Share. ROE: Return on equity is 
the amount of net income returned as a percentage of shareholders’ equity. P/E: Price to Earnings ratio of a company's share price 
to its per-share earnings. P/B: Price to Book ratio used to compare a stock's market value to its book value. DY: The dividend yield is 
dividend per share, divided by the price per share.  
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